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EQUIPMENT 

Reaffirming the FUTURE IS COMPACT 
At the bauma CONEXPO AFRICA, Smith Power, a South African 
importation and distribution company representing leading global 
brands, reiterated its pioneering position in the local compact 
equipment market by showcasing several of its new, internationally
renowned brands recently added to its ever-growing stable. 

60 years of wheel loader manufacturing 
CASE Construction Equipment celebrates this year its 601

h anniversary of wheel 
loader production, which started with the W9, the first CASE integrated four-wheel 
drive wheel loader introduced in 1958. 

The Wl 0 and Wl 2 four-wheel drive models 
and the front-drive W5 loader soon followed. 
The W series grew through the 1960s and 
1970s, including the mammoth 15-ton W26, 
introduced in 1968. It was CASE's first artic
ulated loader and the largest wheel loader 
offered at the time. The W series loaders all 
featured cabs mounted on the front half of 
the machine. 

With the introduction of Model 621 in 
1987, the entire CASE loader line graduated 
into the 21 Series, a more rugged design 
that featured modern rear-mounted cabs. 
The 21 Series models were developed under 
a new st reamlined, cross-functional, concur
rent process that became the guide for the 
rest of the company as it moved into the 21" 
century. Major innovations in productivity, 
serviceability and operator comfort contin
ued, and this product line represented the 
first heavy earthmoving equipment to deploy 
a Tier 4 Interim solution without a particu
late fi lter, using selective cata lytic reduction 
(SCR) emissions t echnology, with the F 
Series. Several new models were added to 
the 21 Series, including a new line of com
pact wheel loaders. 
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Jose Cuadrado, Vice President CNH Indus
trial Construction Equipment for Europe 
Africa and Middle East, commented: 'The 
W9 marked the beginning of a long history 
of innovation pioneered through many 
generations of wheel loaders, culminating in 
today's G-Series wheel loader range, 
introduced a revolutionary windscreen de
sign and raised the bar on operator comfort. 

These machines have come a 
long way since the original models, and 
reflect the practical innovation CASE builds 
into its equipment to maximize performance 
and dependability." 

The latest wheel loader offering from 
CASE - The G Series - span 141 to 347 
horsepower, with bucket payload rang ing 
from 3,9 t o 10,2 tonnes and bucket volume 
from 1,9 to 5,5 m3

. In the short time since 
their introduction, the G-Series have won 
several awards, including the prestigious 
Good Design'" Award in the Industrial 
Category from the Chicago Athenaeum: 
Museum of Architecture and Design and The 
European Centre for Architecture Art Design 
and Urban Studies, and top new product 
recognitions from industry publications. • 

Apart from the usual launch of new 
products, major capital equipment exhi

bitions of bauma CON EXPO AFRICA nature 
have also evolved to be great platforms to 
learn of new trends in the capita l equipment 
space. For Smith Power, the major ta lking 
point of its exhibit was the demonstration of 
its complete basket of compact equipment 
available for the South African construction 
market from a single supplier. Smith used 
the platform to reiterate that the future lies 
in compact gear. 

In line with its compact approach, Smith 
Power presented a host of new product lines 
from new international partners, including 
AUSA, Haulotte and Ita lian attachment 
manufacturer, Cangini. These were comple
mented by an updated range of its compact 
excavators from leading international manu
facturer, Kubota. 

While the compact equipment market in 
South Africa remains a very small segment 
of the continent's overall construction equip
ment market, Smith Power is defiant that all 
indications are that it has to grow. 

In South Africa, the mini-excavator 
market is st ill developing. This is in line with 
international trends, where almost 200 000 
units are sold worldwide each year, asserting 
the compact excavator market as the single 
largest sector of the annual global 700 000-
unit construction equipment market. 

Although the trend towards compact 
equipment is still very much in its infancy 
locally compared with international markets, 
Robert Keir, Marketing Manager at Smith 
Power, is defiant that the future is compact, 
and there are clear signs that the market is 
on a sustainable growth path locally. "We 
are convinced·that the compact equipment 
sector is a growing and interesting market 
locally;' says Keir. 

Key highlights 
"There were a couple of highlights for us at 
bauma CONEXPO AFRICA;' says Keir. 
"We showed, for the first time, our newly
acquired range of AUSA rough terrain fork
lifts and telehandlers." 

Smith recently entered into a supply 
agreement with AUSA, a leading Spanish 
OEM that offers the most extensive range 
of dumpers, rough terrain forklifts, dumpers 
and telehandlers. The AUSA range fits well 
into Smith's compact focus. 

"With the arrival of the AUSA range, we 
will be able to offer the widest range of com
pact all terrain telescopic handlers in the 
market, with capacities from 1 A t to 2 t. 

Keir adds t hat AUSA forkli fts are highly 



versatile machines capable of handling 
heavy loads and big volumes on rough and 
sloping terrain. This makes them suitable for 

outdoor construction and industrial applica
tions. Additionally, this year Smith will also 
int roduce AUSA's range of dumpers to the 

local market. Internationally, wheel dumpers 
are fast replacing smaller trucks on many 

construction sites, especially in difficult ter· 
rain conditions, and the trend will also soon 

find its way into the local market. 

With the AUSA range, Smith wi ll be able to 
offer the most varied line-up of dumpers in 
the market. 

"The AUSA dumper range includes a rigid 

chassis model at 1 500 kg of payload and 

articulated dumpers from 2 500 to 3 500 kg. 

There are 4WD, 2WD, mechanical, hydro· 
static and torque col)verter transmissions 
available in combination with front height 

and swivel unloading hoppers. There are 

available optional of self-loading shovel and 
sweeper models;' says Keir. 

Smith also used the show to unveil its 

Haulotte range of telehandlers. Keir says 
Haulotte manufactures and distributes a 

large range of telehandlers. "Haulotte offers 

three ranges - Compact, High Lift and Heavy 
Load;' he says, adding that the range has a 
special design focus on minimising operator 

fatigue through well-laid ergonomics. 

The expanded and updated Kubota com
pact excavator range was also on show. Keir 

says the 30% year-on-year growth of 

the Kubota excavators since their initial 
launch in 2014 is testimony to the trend 
towards this solution in the local construe· 

tion industry. To allow customers to further 

benefit from the versatility of its compact 
gear, Smith also used bauma CON EXPO 

AFRICA to showcase its newly-acquired 

range of attachments from Italian 
manufacturer, Cangini. 

Positive mood 
Judging by interactions with customers at 

the show, Keir says there is a positive senti
ment all around. "The market is defiantly on 
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an upswing, and there is a lot of positivity in 

the air. A measure of the renewed business 
confidence is that we were able to conclude 

several deals during the show;• he says. 
Looking ahead, Keir is positive that 2018 

will be an exciting year for both equipment 

users and suppliers. "bauma CONEXPO 
AFRICA 2018 reflected a sense of renewed 
optimism and highlighted the opportunities 

in the industry, despite recent economic 

challenges;' he says. 
As the continental economy shows signs 

of a great rebound, especially driven by an 

improving mining sector, Keir says Smith 
has plans to further expand its reach into 
Africa, where its strategy is based on its pio

neering position in the compact equipment 
space. "Africa is the new frontier with its 
mineral wealth and exciting market devel

opment opportunities. There is opportunity 
to take calculated risks with high potential 
rewards. Therefore, we are very excited 

about our plans into Africa and are sure of 

success;' concludes Keir. • 
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