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We stock a variety of stainless steel wire rope and accessories.

Stainless steel Accessories for Wire 

CAPE TOWN-based contenders 
are fast making their mark on an 
increasingly vibrant fintech scene.

Fintech essentially involves technology 
services used to support and enable 
banking and financial services.

Cape Town has a long history of 
innovation in this regard – remembering 
that in 2011 a locally developed mobile 
payments company Fundamo was sold 
to financial services giant Visa for $110 
million. Some of Fundamo’s shareholders 
included Remgro, Sanlam and Mark 
Shuttleworth’s HBD Capital.

Who can forget that PSG aligned Capitec 
Bank combined technology and banking 
services to offer a low cost banking model to 
the multitudes of ‘unbanked’ in South Africa. 
Indeed, even Naspers – originally a media 
company – is harnessing technology to drive 
its fast expanding e-commerce offering.

Last month news broke of Prodigy 
Finance - an international fintech platform 
specialising in student funding loans – 
clinching a R3.19 billion fund raiser. This 
includes a R532 million equity round led 
by venture capital firm Index Ventures 
with participation from Balderton 
Capital and AlphaCode (part of Rand 
Merchant Investment Holdings) as well as 
a R2.66 billion debt facility led by a global 
investment bank.

Since Prodigy – which has more than half 
of its staff headquartered in Cape Town - 
was established in 2007 it has provided 
more than 7 100 students over R4.32 billion 
in funding. The business expects to lend to 
20 000 customers by the end of 2018.

Prodigy Finance’s global credit model 
assesses applicants based on projected 
earnings rather than historical credit, 

allowing the company to provide funding 
to students without collateral, a co-signer 
or guarantor. 

Cameron Stevens, the founder and CEO 
of Prodigy Finance, said Prodigy was 
excited about the investment. “It will help 
us double the size of our student portfolio. 
We saw a market failure in international 
lending and have spent the last decade 
rectifying this problem. Our business 
model and the schools we work with have 
also allowed us to build a talented team of 
experts, including our tech professionals 
and programmers in Cape Town.” 

Dominique Collett, the head of 
AlphaCode, reckoned Prodigy had a truly 
differentiated business model that solved 
a real customer need. “It is powered by a 
talented team, and is one of the leading 
lights of international fintech.”

Another Cape Town company that 
is making waves in the fintech sector is 
mobile money transfer specialist IMB.

Since 2009 it has processed transactions 
to the tune of R3bn and its customer base 
is growing at a rate of about 10% a month.

CEO Glen Jordan said this showed there 
is a market for mobile money transfer 
services as long as the offering met the 
actual needs of South African customers.

One of IMB’s key innovations is its 
hybrid model that links customers’ mobile 
wallets to an optional MasterCard debit 
card that unlocks access to the “real” world 
via ATMs or any shop or retailer with a 
card machine.

Jordan said IMB had reasserted the 
value of a human interface by creating 
a network of service centres owned and 
operated by members of the community 
where they operate.

“This establishes a trusted point of 
contact for would-be customers in the form 
of someone who lives among them.”

Of the about 31 million debit orders 
that are processed nationally each month, 
roughly 1.2 million go unpaid (according to 
the Payments Association of SA). Jordan 
said IMB gave consumers control over 
their repayments with a unique account 
protected from debit orders. 

“This gives customers back control of 
their finances, allowing them to manage 
their cash flow on their own terms.” 

The market potential for IMB is 
sprawling. Jordan pointed out that

Although three quarters of adult 
South Africans have a bank account, 
the “unbanked” and “under-banked” 
still make up a large portion of rural and 
disadvantaged communities. 

“This is a large group who are trapped 
in poverty, without access to financial 
services, restricted to cash and unable 
to store money safely. Cost and physical 
location are both barriers to entry for 
this group, and mobile money and mobile 
phones offer a financially inclusive solution 
for them.” 

Another fintech firm to watch is Wonga, 
the short term lender of unsecured credit 
that is in the throes of re-investing itself in 
South Africa.

Fintech finds traction

Dawn cuts knife
At the time of going to press, news had 
just broken that African Dawn Capital 
(Afdawn) had sold Cape Town-based 
venture capital backer Knife Capital 
to Evitavonni International SA for 
the princely sum of R3.6 million.

Not much is known about the 
purchaser at this stage, or its 
intentions with Knife Capital.

But Afdawn reiterated its strategy 

to be an active investment holding 
company (and invest directly in 
operating businesses), pointing out 
that the key underlying strategy of 
Knife was to be a venture capital fund 
manager.

Afdawn, though, would still 
have investment rights via a 50% 
shareholding in Knife’s venture capital 
accelerator Grindstone. 

How do you tackle a walk from 
Pretoria to Cape Town? The 
obvious answer is “One step at 

a time”, but you’re probably asking the 
question “Why walk from Pretoria to 
Cape Town when there are far easier 
options to cover the distance?” Crazy 
for Walking is an initiative which will 
see several walkers depart Pretoria 
on 1 September and arrive in Cape 
Town on 10 October which is World 
Mental Health Day. They’re walking 
to highlight and de-stigmatize Mental 
Illness.

Taking “ownership” of the word 
“Crazy” is key to the campaign. “Our 
aim is to educate people about men-
tal illness, particularly depression and 
anxiety,” says Francois Louw, CEO of 
Vista Clinic, one of 30 psychiatric hos-
pitals in the National Health Network 
(NHN) group of hospitals and the 
principal sponsor of the initiative. “ 

Walkers will walk from Monday to 
Friday every week, walking around 
12 hours per day in relay shifts. This 
means that each walker will walk be-
tween 4 and 6 hours per day. The walk-
ers are sponsored by their companies 
and come from all around the country 
with most walking in the regions near 
to their workplaces.

And, if you notice that the walkers 
are all wearing very funky, colourful, 
crazy socks, this is a key element of the 
campaign. On 10 October, to highlight 
World Mental Health Day, Crazy for 
Walking is encouraging everyone to 
wear their “craziest” socks and to take 
photographs of this and share the pics 
on the social media feeds as part of 
“Crazy Socks Day.” 

Crazy Walk

http://www.fastenright.co.za
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Four Kipor forklifts lift 
into Zimbabwe

IN today’s materials 
handling market, be-
ing a supplier that can 
address any problem 
statement optimally 
and service end users’ 
needs across board 
from a reliable prod-
uct, through to af-
termarket support, is 
more critical than ever. 
This was the basis on 
which Smith Power 
Equipment (SPE) re-
cently won a nearly R1-
million order to supply 
a total of four KDF 
25 diesel forklifts to 
Cairns Foods of Zim-
babwe.

Headquartered in 
the capital, Harare, and 
listed on the Zimbabwe 
Stock Exchange’s in-
dustrial index, Cairns 
Foods is a major pro-
ducer of a wide variety 
of groceries and wines. 
Cairns Foods is also a 
manufacturing giant in 
the agro-processing in-
dustry, with Cashel Val-
ley tinned baked beans 
being its flagship prod-
uct in this regard.

Despite the chal-
lenging trading envi-
ronment in its native 
Zimbabwe, Cairns 
Foods recently in-
creased its manufac-
turing capacity utilisa-
tion, and is envisaging 
to further increase of 
an 80% capacity utili-
sation by 2018. Im-
proving business con-
ditions have also seen 
increased activity at 
the company’s distri-
bution centres where 
any form of downtime 
is out of question. In its 
quest to maximise ma-
terials handling uptime 
at its busy distribution 
centres, Cairns Foods 
turned to SPE for four 
Kipor KDF25 diesel 
forklifts.

According to Sunee 
Heyns, Dealer Sales 
Manager for Kipor 
Forklifts at SPE, the 
KDF 25 was a per-
fect fit for the task at 
hand. With its three-
stage container mast 
and a 4,5 m lift height, 
complemented by side 
shift capabilities and 
rated load weight of  
2 500 kg, the KDF 25 
fit the bill for truck 
loading and offloading 
duties at hand. With 
Kipor’s understand-
ing that a comfortable 
operator is a produc-
tive one, a suspended 
and movable seat, to-
gether with a tilt angle 
of steering column that 
can be adjusted freely, 
the KDF 25 has a spe-
cial design focus on op-
erator comfort, boding 
well for extended work-
ing hours.

With safety in mind, 
the KDF 25 also comes 
with a hoist cylinder 
at the rear of its mast, 
making the opera-
tion view wider. The 
rear lamps are in-

stalled on the unit’s top 
cover to further ensure 
safety. 

Heyns adds that the 
deal hinged on several 
factors, ranging from 
product reliability, 
competitive pricing, to 
service and parts sup-

port. SPE ticked all the 
boxes with the Kipor 
forklift range that has 
proved itself in the lo-
cal market, bolstered 
by the local equipment 
supplier’s strong after-
market capabilities. 

“Kipor is a cost-ef-

fective forklift solution 
for companies seeking 
a reliable, yet competi-
tively priced product, 
especially considering 
the tight budgets often 
allocated for materi-
als handling. Apart 
from the reliability 

of our Kipor product 
range and competitive  
pricing, superior ser-
vice and support ability 
were also key in Cairns 
Foods’ decision to opt 
for SPE as its preferred 
forklift supplier,” con-
cludes Heyns. 

http://www.morris.co.za
http://www.craneaid.co.za



