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Most readers will be surprised that over 
40% of global electricity is consumed by 
electric motors, and even more surprised 
that the figure for South Africa is higher 
still, according to Zest WEG Group sales 
engineer Machiel de Bruyn.

“This is an indication that most farmers 
are not fully aware of how much their 
motors are costing them in electricity,” 
says De Bruyn. “In turn, this explains why 
many farms hang on to old, inefficient 
motors for longer than they should, 
thinking they are saving money.”

Farms incur particularly high electricity 
costs to drive pumps in energy-heavy 
functions such as irrigation. While in 
previous decades the price of electricity 
was much lower and less of an impact on 
the financial bottom line, rocketing energy 
costs in recent years have meant that the 
electricity bill is now a major factor in farm 
viability and profitability.

He says the cost of running a motor, 
even viewed over just 12 or 24 months, 
is many times greater than the motor’s 
original purchase price. “Up to 90% of an 
electric motor’s cost of ownership relates 
to the power it consumes, so it may not 
make sense to keep repairing a low-
efficiency motor in the belief that this is a 

cost-saving exercise,” he 
says. “In fact, modern high-
efficiency motors can pay for 
themselves in a relatively 
short time, and then start 
saving the farm money into 
the future.”

An effective strategy em-
ployed by some of the coun-
try’s most successful farms 
has been to steadily replace 
the older, less efficient mo-
tors whenever they fail, in-
stead of trying to constantly 
repair them. This approach 
provides an affordable way 
of working towards a low-
er-cost operation, without 
having to jettison existing 
assets.

Zest WEG Group was the first equipment 
supplier to move from IE2 compliant (high 
efficiency) to IE3 compliant (premium 
efficiency) motors, raising the bar with 
WEG’s fit-for-purpose design for the 
African market. Using even less electricity 
than the old IE2 units, WEG IE3 motors 
were introduced at no additional cost to 
Zest WEG Group customers.

De Bruyn says many farmers have 

also reduced energy costs by installing 
variable speed drives (VSDs), which 
control the speed at which motors run 
depending on the required power output 
at any stage in the pumping cycle. 

“Combining VSD technology with the 
new WEG IE3 motors gives farmers two 
of the best strategies for improving 
their cost structure in respect of power 
consumption for activities such as 
irrigation,” concludes De Bruyn. b

Don’t underestimate your motors’ hunger for power

Zest WEG Group has a comprehensive product and solutions 
offering for the agricultural sector.

http://www.smithpower.co.za/


SPE goes big at NAMPO 2017
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Smith Power Equipment (SPE), South 
African importer and distributor of 
leading global specialist machinery, turf 
maintenance equipment and off-road 
vehicles, attended the recently ended 
Grain SA’s NAMPO show, which took place 
in Bothaville, Free State from 16-19 May 
2017. 

Attracting close to 77 000 visitors each 
year, NAMPO is the largest agricultural 
trade show in the southern hemisphere. 
As such, SPE says it finds great value in 
attending this event.

“We’ve identified agriculture as a 
key market for SPE, since every farmer 
needs the right tools to do their work 
effectively and mechanisation is vital 
to running a farm more efficiently 
from a financial perspective,” says 
Robert Keir, SPE Marketing Manager. 
“NAMPO brings the whole agricultural 
industry, including importers, dealers 
and customers to one place, offering 
an array of products and insights for 
the farmer to make the best informed 
investments for his operations.” 

Apart from offering an agricultural 
networking platform, NAMPO is also an 
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The annual Nampo Harvest Day show in 
the Bothaville area in the Free State is 
considered the most important show in 
South Africa by Hino South Africa, one of 
the country’s leading truck manufacturers. 
This year marked the 51st staging of the  
massive agricultural extravaganza by 
Grain SA.

“We sell about a quarter of our Hino 
trucks to the agricultural and related 
sectors,” says Leslie Long, senior manager 
of Marketing and Product Planning at Hino 
SA. “Success in this market segment is 
long-running. It all started when Hino Trucks 
were introduced to South Africa by Toyota 
in 1972 as Toyota already had a strong 
presence among farmers with its range of 
bakkies,” adds Long.

Speaking at the show, he explained 
that Nampo (originally organised by the 
National Maize Producers’ Organisation 
in 1974) provides an excellent opportunity 
for interaction with current and potential 
customers with very few “tyre-kickers.” 
This year, as is usual, several of the Hino 
trucks on the stand were sold off the stand.

This year Long said a big push was made 
to promote the fact that the 1,5 t Dyna was 
now rated as a light commercial vehicle and 
can be driven by holders of a normal driving 
licence which opens more potential buyers. 
In addition, Hino SA, and its Post Production 

Operations facility in Prospecton can offer 
four standard bodies on the Dyna chassis, 
consisting of a panel van, “Tautliner”, dropside 
tipper and dropside which cuts delivery time. 
An example of the dropside tipper was on 
display and was sold off the stand.

A new derivative of interest to farmers 
is the 500-Series Hino 1322 with four-
wheel drive and the option of single or dual 
rear wheels with the single wheel model 
resulting in significant fuel consumption 

benefits in sand driving. Previously this 
model was only available with dual rear 
wheels.

A Hino 1626, which is the bread-and-
butter freight carrier in the range and popular 
with farmers, was fitted with a cattle-rail 
body. It was also sold off the stand. Two 
examples of the Hino 700-Series extra-heavy 
duty range were on display, one was a 6x4 
truck-tractor and the other was the range-
topping 3541 8x4 tipper. b

ideal event at which to launch new products 
to the sector. “Having new products, such 
as our Kubota compact excavator KX080-3S, 
appear at NAMPO will boost mechanisation 
of agriculture in South Africa and fuel 
competition in the market,” says Keir. 

SPE used this year’s show to showcase all 
of its brands. “Polaris and Linhai quads and 
side-by-sides which service our customers’ 
needs of getting around farm lands, 
security, farm work and hunting, were on 
display at the show. These are available in 

various models to suit any customer’s needs 
and are available in both petrol and diesel,” 
says Keir. 

“Kipor generators (1 kVA to 100 kVA) 
and forklifts (diesel and electric – 2 t to 
7 t), which add value to a farm operations 
with power supply and material handling; 
the Kubota tractors, ranging from 18 hp to 
the 130 hp, for various farming activities; 
as well as our TLBs and recently expanded 
compact excavators range, were also on 
show,” he says. b

Hino at NAMPO 2017
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