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IN tough economic 
times, when cash can be 
a rare commodity, buy-
ing new forklifts is cer-
tainly not always the only 
option. Smith Power 
Equipment (SPE) has, 
time again, shown that 
buying second-hand, 
refurbished forklifts 
from them is certainly a 
viable alternative.

A good example of a 
satisfied customer who 
did just this is Dewald 
Walters, managing di-
rector of well-known 
project management 

and fabrication compa-
ny, WPPS, who recently 
bought two Kipor 2.5 
diesel forklifts that had 
done about 4,000 and 
8,000 hours respectively 
and were refurbished by 
the SPE team. 

“From the word go 
SPE delivered an ex-
ceptional service mak-
ing the transaction not 
only a lucrative one for 
me but also a pleasure,” 
he says. 

He added that with 
a race against time to 
meet deadlines the 
Kipor team not only re-
furbished the forklifts in 
just a week, but provid-
ed him with a free rental 
forklift whilst they were 
doing so, which enabled 
his company to carry on 
with our existing jobs. 

“SPE really went the 
extra mile and have 
done so after the sale 
as well, which, in my 

mind, is the true test,” 
Walters continues.

The Kipor 2.5 ton die-
sel forklift is one of the 
flagship machines in the 
Kipor range. With its 
advanced streamline de-
sign, solid, sturdy frame 
and its suspended and 
moveable seat, which 
provides comfort for the 
operator, it has become 
one of the most popular 
forklifts around.

“The fact that both 
forklifts have worked al-
most non-stop for about 
1,000 hours each since I 
acquired them is testa-
ment to the excellent 
job of refurbishment 
that SPE did, as well as 
to the overall quality 
of the Kipor product,” 
said Walters.

WPPS, established 
in 2013 consists of 
two divisions – a proj-
ect management and 
control division and 

a fabrication, supply 
and erection division, 
which meets the high-
est international stan-
dards in fabrication 
and execution capabili-
ties and prides itself on 
its exceptional people, 
high environmental 
standards and superior 
welding capabilities.

Kipor is a well-estab-
lished global leader with 
its products being sold in 
more than 130 countries 
worldwide. Founded in 
1998 the Kipor group of 
companies has enjoyed 
significant product ac-
ceptance and market 
development, since 
then both globally and 
in South Africa where 
SPE are the sole im-
porters and distributors 
through a wide footprint 
of specialised dealers 
and a full after-sales 
service backup infra-
structure countrywide.
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Dewald Walters, managing director of project man-
agement and fabrication company, WPPS, recently 
bought two Kipor 2.5 diesel forklifts that had done 
about 4,000 and 8,000 hours respectively and were 

refurbished by the SPE team. 

Buying new is not always the only option

software also enables 
actions to be triggered 
from each specific 
transaction. “For exam-
ple, on selected events 
one may want to switch 
a camera to a selected 
monitor in the control 
room, or send an SMS 
to a security manager, 
or play an audio clip 
to a speaker in the 
field or ends an alarm 
to an off-site control 
room. There are many 
options available,” 
says Brecher.

Held between 24 
and 26 May 2016 at 
Gallagher Convention 
Centre in Midrand, 
Johannesburg, Securex 
2016 will provide visi-
tors with the unrivalled 
opportunity to interact 
with leading local and 
international manufac-
turers and suppliers of 
the best brands in secu-
rity and fire technology 
and services.

“We have seen an in-
crease in the need for 
integration of security 
sub-systems. Exhibitors 
at Securex have risen to 
the challenge and are 
developing technology 
that is geared towards 
total system integration,” 
says Joshua Low, Se-
curex Event Director at 
Specialised Exhibitions.

The ever-popular 
educational sessions 
in the free-to-attend 
Securex Seminar The-
atre cover industry 
trends and legislation 
including talks on best 
practice regarding inte-
gration of security sys-
tems. Other visitor at-
tractions include a New 
Products Display and 
the Business Match-
making Service spon-
sored by Ideco, which 
allows visitors to be 
pre-matched with rel-
evant exhibitors. This 
initiative allows meet-
ings to be arranged in 
advance of the exhibi-
tion, thereby maximis-
ing the visitor’s time at 
Securex 2016.

Securex is aligned 
with a number of indus-
try bodies that include 
ESDA, FFETA, FPASA, 
PSiRA, SAIS, SAIDSA, 
SASA and SIA.

Securex will again 
be co-located with A-
OSH EXPO, Africa’s 
leading source for oc-
cupational health and 
safety (OHS) products 
and services. The exhi-
bition, now in its sixth 
year, covers all aspects 
of OHS risk analysis 
and alleviation.
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BMG has been ap-
pointed as an official 
logistics distributor for 
automation technol-
ogy specialists, Festo 
South Africa.

“Festo’s extensive 
product range - which 
encompasses electro-
mechanical and pneu-
matic drives, valves, 
motors and controllers, 
as well as handling 
systems, sensors and 
process automation - 
is now available from 
BMG,” says Wayne 
Holton, BMG’s fluid 
technology manager. 

“The addition of the 
Festo product range to 
BMG’s sales network, 
forms part of the com-
pany’s expansion strat-
egy, geared to enhance 
the steady growth of 
the South African op-
eration over the last 
40 years.

“Festo’s market 
share will be signif-
icantly expanded 
through this distri-
bution agreement, 
which improves ac-
cessibility to Festo 
products throughout 
the country.”

“A broader distrib-
utor network enables 
Festo to focus on es-
tablishing a highly 
trained sales engineer-
ing team to support 
customers in diverse 

sectors, including spe-
cialist industries.” 

Currently, Festo 
products are avail-
able from 12 BMG 
outlets in South 
Africa’s major cen-
tres and this distribu-
tion reach will grow as 
the business develops 
throughout BMG. 

Festo automation sys-
tems enhance BMG’s 
extensive product range, 
which now encompasses 
bearings, seals, pow-
er transmission com-
ponents, electric and 
geared motors, as well 
as belting and fasteners. 

BMG also distrib-
utes filtration, hy-
draulics and pneu-
matics systems; tools 
and equipment.

BMG is appointed as an 
official logistics distributor 

for Festo South Africa

BMG has been appointed as an official logistics dis-
tributor for automation technology specialists, Festo 

South Africa.
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